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All Welcome

Join us for the biggest local Business Expo

We are pleased to announce the launch of the inaugural Central Coast Business Expo, 
Wednesday 23rd June, Mingara Recreation Club. 

The 2010 Central Coast Business Expo will provide over 100 exhibition tables with many 
Business Development Workshops and an outstanding networking cocktail function. The 
event will be designed as a focus and celebration for the local community to engage with 
exhibitors and enjoy the opportunity of viewing, purchasing and researching products, 
services, technologies and lifestyle products for their business and home. On display will 
include local products and services from every industry. 

Our Sponsors for the event include Westpac, Telstra, SEA FM, BEC and Mingara.

Exhibitors will benefit from a full scale marketing campaign of the Expo in various media in 
and around the Central Coast Region. 

Together we will utilise the invaluable experience gained over the last year while staging the 
annual and highly successful Sydney Business Expos. They attracted 400+ attendees with 
50+ exhibitors at each Expo over a 4 hour period.

This style of expo event is the perfect model on which to base the NEW event on the Central 
Coast. The concept is to 

•	 Increase your local network

•	 Increase your local leads

•	 Increase your local sales 

Continuing the successful formula for a cost effective method to showcase your business, 
the expos are headquarters for workshops, activities, entertainment and networking. It’s 
FREE to attend. 

If you want to grow your business - be part of the action!

We wish to extend an invitation for your involvement in this exciting NEW event.

We know from our pre-launch research, interest in this event is strong. We have a limited 
number of Exhibitor tables, so we suggest you BOOK EARLY to avoid disappointment.

For assistance and further information please contact us 
Cindy: 0414 392 004 or Natalie: 0419 687 846 

We would welcome your support and look forward to discussing further with you.

Kind Regards,

Cindy Steele and Natalie Moutia
 
Expo Organisers and Expo Enthusiasts

2010 CENTRAL COAST
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Exhibitors 

The price of your stand includes your marketing for this event.

1.	 Inclusion in the event program on the day

2.	 Trestle table 

3.	 Networking 

4.	 Post Expo Cocktail Function from 8pm for exhibitors and attendees till 9pm

5.	 Award for the best exhibitor

6.	 Chance to win The Ultimate Business Package, valued at $10,000! 

7.	 FREE car parking

8.	 FREE workshops and access to expert information 

Industries include - Accountants, Financial Planners, Book Keepers, Coaches, 
Consultants, Office equipment, supplies and furniture, Web developers, 
Graphic Designers, Photographers, Health Professionals, Media, Travel Agents, 
Printers, Products, Health, Fashion, Education, Advertising, Community, Sales, 
IT, Events, Gifts, Legal, Real Estate and more! 

Attendees 

•	 FREE to attend - all men and women are welcome

•	 FREE car parking 

•	 FREE business advice in the “Business Booth” one-on-one professional 
advice from marketing, finance to property. 

•	 FREE business workshops 

•	 FREE market research - check out what your competitors are doing 

•	 FREE trial and sampling of products and services (plus a free show bag) 

•	 FREE and live entertainment

•	 FREE cocktail function for all attendees and exhibitors after the event

2010 CENTRAL COAST
BUSINESS EXPO

4



5

Why Us

Marketing 

A massive marketing campaign has been planned

•	 Advertising - radio and newspaper 

•	 Brochures/catalogues /flyers 

•	 Database marketing to contacts 

•	 Direct mail

•	 Directories and phone books

•	 Displays and exhibits at other events 

•	 Networking lunches and local events 

•	 Greeting cards 

•	 Loyalty Programs

•	 Magazines

•	 Newsletters

•	 Public relations

•	 Seminars and workshops

•	 Signage and point of sale material 

•	 Websites

•	 E-commerce - online social media sites 

•	 Outdoor and street signs 

2010 CENTRAL COAST
BUSINESS EXPO
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Don’t just take our word for it! 

No doubt the expo was a great success. My business partner 
Jodie and I loved it, great stalls, informative, great handouts, 
people were lovely. 

Suzanne Allen - Motives Business 

Wow!! what a truly inspiring evening!! I met some inspiring 
people. I felt very welcomed & it was lovely to connect with like 
minded individuals, can’t wait for the next event! Thank you. 

Kristine Scanlan - Make a Strand

Wow! Awesome! Great night girls ! You fellas really know how 
to ‘get down and dirty’, and ‘do the business’, don’t ya? A 
pair of very thorough, hardworking, clever little cookies indeed. 
Everyone I asked said they’d had a thoroughly great time and 
thought it was well worth their while/time/investment. 

Gaye Crispin - EC Credit Control

Another great achievement by you both. We found the day ran 
smoothly and we had a steady stream of interest. Put a tick 
against your lists of wonderful things you do for us.

Dale Wrigley - The Investors Club 

2010 CENTRAL COAST
BUSINESS EXPO
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Exhibitor Information

Venue   

Mingara Recreation Club.  
Mingara Rd, Tumbi Umbi NSW 2261 Australia 
02 4349 7799

Date    

Wednesday 23rd June 2010  

Time    

3pm - 8pm then cocktail function till 9pm 

Admission    

FREE for attendees

Parking     

Easy and unlimited off street parking is available. After unloading your 
vehicle, we would ask if exhibitors before the event ensure you park away 
from the main entry to cater for visitor parking demand during the event.

Tables       

Display tables are to be provided, indicative sizes are 740mm High, 905mm 
Wide 1800mm Long. Please provide your own table dressing. Lighting and 
carpet will be provided. 

Power        

Electricity is limited please contact us if you require power. With the use 
of extension cords please bring and use your own electrical tape to firmly 
secure all cords to avoid any incidents. 

2010 CENTRAL COAST
BUSINESS EXPO
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Signage    

Fixing items to the walls is permitted with prior permission if it’s Velcro 
compatible. Specialised  hangers and hooks and small pins is permitted 
and must be supplied by each exhibitor. NAILS AND SCREWS ARE NOT 
PERMITTED.

Please be aware that unless approved by the organiser, exhibitors are 
not permitted to display signage in any area other than your designated 
exhibition space. Signage displayed around the inside or outside of the 
venue will be removed by the organisers.

Exhibitor set up     

From midday Wednesday 23rd June 2010. PLEASE BE ADVISED ALL 
EXHIBITORS MUST HAVE THEIR STAND COMPLETELY SET UP BY 2PM.  

Exhibitor dismantling     

Wednesday 23rd June 2010 by 10pm.  

Catering     

Food outlets will be available in the outer exhibition and within the venue. 
Please bring an ample water supply. 

Sold items      

All items sold by Exhibitors at the expo must be documented by completion 
of a tax invoice a copy of which should be given to the customer for 
presentation to security when leaving the event.

Deliveries         

Are the responsibility of each exhibitor. If you require a representative from 
the venue to take delivery of items please make your own arrangements.

2010 CENTRAL COAST
BUSINESS EXPO
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Exhibitor Information

Exhibitor badges    

Please bring your own exhibitor / name badges on the day. 

Furniture     

Exhibitors need to supply their own furniture for their display. Please ensure 
your display fits within your own designated exhibition space. 

Cleaning/rubbish 

While the venue will be cleaned after the Expo, all exhibitors are responsible 
for cleaning within their own stand.

Wet weather     

The Central Coast business expo will definitely proceed in the event of  
wet weather.

Insurance      

While the organiser is responsible for insurance cover for aisle ways and 
general visitor traffic areas, exhibitors are responsible for public liability 
insurance cover for their stands. Cover is required to be for a minimum of 
$10,000,000 and current at the time of the event. Please provide a current 
copy of the certificate of currency with your booking form.

Security        

The venue will have various security measures. While all care will be taken to 
prevent loss, the organisers will not be held responsible for theft or damage 
caused to an exhibitor’s property.

2010 CENTRAL COAST
BUSINESS EXPO



Pre & Post Expo Preparation

As part of your planning and presentation, use this checklist to ensure you 
have everything covered.

Invitations - Send your expo flyer to your database via mail and email. 
Promotions: What incentives will you use to entice attendees? Offers may 
include “expo special” or “early bird” specials.

Database - How will you capture the details of attendees? A lucky dip? 
A free consult?

Telemarketing - Once you have distributed the invitations, follow-up your 
invite list. 

Online - “Tweet” about the event, place a link on your Facebook page, add 
the event to your Linked In account. Let everyone you know about the event.

E-Commerce - Ensure your website promotes the event to increase the 
amount of traffic to your website.

Displays - Have you thought of product demonstrations, high-tech displays 
and multimedia presentations? 

An alluring display always draws a crowd. Boring brochures on tables won’t 
cut it - think outside the square and make your display interactive. 

Public Relations - If your display is newsworthy send a press release to the 
local media for extra publicity.

Post event - follow-up your contacts. 

2010 CENTRAL COAST
BUSINESS EXPO
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Pre & Post Expo Preparation FAQs

2010 CENTRAL COAST
BUSINESS EXPO

What is a Expo?

Our boutique expos are not the 
huge maze-like functions of Darling 
Harbour but are a smaller intimate 
size in a local function room 
containing approx 80-100 exhibitor 
stands, each showcasing varied and 
interesting local businesses.

Should I be an Exhibitor?

Absolutely! This is your chance to  
get out in front of hundreds of 
visitors and expose your products 
and services in one afternoon.  
Not everyone will stop for a chat with 
you but they will read your business 
name, take in your creative table 
design and remember you - you 
never know when your business 
name may spring to mind down  
the track!

How much will it cost for me to  
book a stand?

See overleaf.

Is it worth my while?

It is not every day that hundreds  
of potential customers walk into  
your office!

OK I want to exhibit - what do  
I do next?

Once you have sent in your booking 
form, you need to decide how to 
promote your business. Stuck 
for ideas? Come to the free Expo 
Information lunch (see us for when 
and where) the event and we will 
explain it all to you and give you 
great ideas.

I need help with designing my table!

We have great alliance partners 
that have many years of expo 
experience and are great with 
creative ideas to help you get the 
most from your investment.  

What do I need to do on the day?

Set up your display with plenty of 
time before it starts. Nothing looks 
worse than an unattended half made-
up table because you had to dash 
back to the office to collect the box 
you forgot! Once your table is ready, 
this is your chance to relax, have a 
coffee and be fresh and ready for 
the visitors. And remember ladies, 
wear comfortable low heeled shoes!

When do I need to pack up?

You need to dismantle the table that 
evening but this can be done after 
you have had a drink and something 
to eat at the at the free cocktail 
networking function.  We only ask 
that you take valuables with you 
such as laptops at the close of  
the Expo.

What do I do with all these business 
cards I have collected?

Don’t forget to write a note on each 
business card regarding the nature 
of their enquiry so that in the next 
week after the expo you can contact 
them and give them a quote or just 
for a chat.  An expo can help your 
business be noticed and is especially 
important for new companies in 
the area.  It’s a great networking 
event both during the day and at the 
Cocktail networking function.  Be 
smart - be known!
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2010 CENTRAL COAST
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Booking & Payment  
Deadlines 

Early Bird Price $249
To qualify for the Early Bird Discount, the booking form, payment and Public 
Insurance Liability must be provided before 23rd April 5:30pm.  

After 24th April 2010 - Booking Price $299 
The booking form, payment and Public Insurance Liability must be provided 
before 9th June 5:30pm.

  
10% off Discount Offer (total $1300) 
when you book all 4 Expos
Expos held in Central Coast, Hills, Parramatta, Penrith. The booking  
form, payment and Public Insurance Liability must be provided before  
9th June 5:30pm

Please book online at www.sydneywomensnetwork.com.au 
click on the events page and then the events date.

Step 1: Use Windows Internet Explorer. Click on the date(s) to find out more 
information. Online registrations are compulsory.   

Step 2: Once you have clicked on the date - read the event information and 
scroll down. Enter your contact details and payment method is only via credit 
card. (one event at a time)   

Step 3: Check ALL your information is correct and valid. A receipt will be sent 
to you automatically. 

If you can not view your calendar
Go to the website www.sydneywomensnetwork.com.au 
Click on Tools 
Click on Compatibility View Settings 
Click on Add.  
The website should be listed.  It will add the list to the Websites you’ve added 
to Compatibility View.  
Click on Close.

Payments are non refundable. 

If you are booking all 4 expos please call Cindy Steele on 0414 392 004  
to receive your 10% discount.

2010 CENTRAL COAST
BUSINESS EXPO
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